PRESENTATION AND PRICING

We have just come through a few years of a marketplace with a
shortage of availablehomes. Not often during that period did we see much of
a selection for buyersto choose from. Over thislast few months there has
been a significant increase in that inventory. When compared with the same
year to date period in 2005 the increase issome 16+ per cent. The market
remains excellent and is still very busy, but there are clearly more choices for
buyers.

This change meansincreased competition for sellers. Presently, if
sellers sincerely mean to sell, they will need to set their price at closeto
market value. Itisnolonger wiseto offer it at an overly optimistic asking
price. Thereason for thisisthat buyerswill maketheir offers on the houses
they like that are priced the most fairly. All buyers naturally want the best
deal they can get, no matter what the existing market conditionsare. Sellers
often think that buyers will make an offer evenif the buyer seesthelisting as
overpriced. But, thisisseldom the case. Buyers usually just pass by
overpriced listings and give their attention only to the well priced ones. Best
to get your realtor’ s opinion on the proper asking prices.

Asimportant as pricing is the presentation of the home. Onamore
competitive market a seller has an increased need to have the home show as
well asit can. If it failsto do that, buyers can and will choose another
property, now that there actually is something of a selection of alternative
homesto choose from.

Theremoval of excess belongingsisimportant. They should be sold,
donated or given away and the remainder should be stored elsewhere. Good
storage unitsare available and affordable.

Everything in the home should be scrubbed and cleaned. Placeslike
window frames and sills, baseboards, shower stalls and toilet bases should
not be overlooked. A fresh coat of paint in an up to date neutral color isalso
agood idea.

For the best possible dollar, sellers should consider home staging. This
Involvespositioning furniture, removing personal picturesand memorabilia,
displaying the right art, and the like. Its a process meant to help the home be
appealing to a broader number of people and to make the home show better
than its' competitors. Many realtors can give valuable advicein thisregard.
There are even professional home stagersthat can be hired for feesin the
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range of $90.00 to $300.00. If aseller can get extradollars (sometimes
thousands) on their sale price then this service can be abargain.
Presenting ahome for sale properly can result in afaster, easier sale.
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